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We already run 

highly successful 

EIC Connect 

events in the UK and UAE. Now, for the 

first time ever, we’re delighted to bring this 

incredibly successful format to the very heart 

of the global energy industry: Houston. 

Given that EIC Connect events are focused 

on bringing together the supply chain with 

major operators and contractors to discuss 

how they can work together on current 

and future projects, there really is no better 

location for EIC Connect than Houston. It 

is at the center of global engineering and 

procurement activity and is one of the 

few regions worldwide where projects are 

moving forward.

We are honored to be joined by speakers 

from some of the major players involved 

in regional projects, such as BP America’s 

Chairman and President John Mingé 

who is delivering the keynote address, as 

well as speakers from Baker Hughes, a 

GE Company, Bechtel, Shell, and Wood 

Group, among many others. Please see 

the program on page 8 for the full list of 

speakers.

The conference sessions, as well as 

revealing what products and services 

regional operators and contractors are 

looking for, address the current lower for 

longer oil environment and how the industry 

is responding to this challenge and adopting 

new strategies to shape the future of the 

industry to meet energy demand to 2040. 

Our acclaimed EIC Survive & Thrive Insight 

Report identified six strategies which 

companies are using to achieve success 

during these tough times: collaboration, 

diversification, export, innovation, 

optimization, and technology. 

Throughout the course of the day, you’ll learn 

how these strategies have been successfully 

employed by companies of all sizes and 

sectors, and crucially, how they can work for 

you too.

As an organization we take the challenges 

facing our member companies, and indeed 

the industry at large, very seriously. We’ve 

been developing a whole range of new EIC 

products and services to make sure our 

members have all the tools they need to 

overcome the downturn.

Welcome to the inaugural  
EIC Connect Oil & Gas USA  
conference and exhibition. 
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As the clock ticks down to Brexit we’re 

reinforcing our ties with government 

bodies such as the DIT, UKEF and Scottish 

Enterprise, carrying out more joint events 

and round tables with them, making sure our 

members are fully aware of the support they 

offer to help companies find new markets for 

their goods and services.

In a major development for the EIC, we’ve 

launched two new membership categories. 

There’s now a Global Overseas Membership 

option for non-UK companies, which will 

allow our members to build international 

networks - of vital importance in a post-EU 

UK. We also now offer UK Membership for 

those companies wishing to focus solely on 

those opportunities in the UK.

Perhaps the most exciting development 

though is our recently released 

EICAssetMap, the only O&M database to 

map all major UK energy facilities across all 

energy sectors. This tool can open a whole 

new market for our members, enabling those 

traditionally CAPEX focused companies to 

make the move into the highly lucrative,  

but also very competitive, OPEX market.

These are just a few of the latest EIC 

updates, and of course we’re always 

planning new initiatives. To find out about the 

full range of EIC tools, events, and activities, 

and how they can help companies of any 

size and energy sector to broaden their 

focus, adapt to current market conditions 

and generate new business please visit: 

www.the-eic.com.

2017-18 really does feel like a transitionary 

year for the global O&G industry. While we 

have a lot of work ahead I’m confident that 

deals will continue to be signed and activity 

will increase. For now though, I wish you 

all a highly successful EIC Connect Oil & 

Gas USA. 

Stuart Broadley 

EIC CEO
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In its inaugural year, it 
is sure to be a packed 
day of networking, 
gaining intelligence, 

and identifying potential business opportunities 
in the region. This Houston Connect event will 
provide an arena for dialogue and ensure that 
delegates, speakers, exhibitors, and sponsors 
gain insight into current and future opportunities 
for the oil and gas supply chain. 

The UK and US have a special relationship. 
They have no closer ally than each other and 
we believe it is the strongest bilateral trade 
relationship in the world. Texas exemplifies this 
trade relationship with nearly two centuries 
as strong allies and more than US$20bn of 
investment from British companies supporting 
more than 70,000 jobs in Texas. These figures 
would not be possible without the energy 
sector. Energy companies know that if you 
are in the oil and gas industry, you must be in 
the Lone Star State and, even more so, have 
a presence in Houston since it is the energy 
capital of the world. For Houston, the UK is its 
10th largest trade partner accounting for well 
over US$5.5bn investment. 

The EIC continues to demonstrate a strong 
commitment to the North and Central America 
region for over 20 years, and indeed, to the 
British companies operating across the entire 

Foreword

Foreword
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energy supply chain. To be sure, of the EIC’s 
current membership, 70% are active in the 
region with 90% of that number calling Houston 
home. 

The EIC and the British Consulate General work 
hand in hand to ensure business is GREAT 
specifically through the British Department 
for International Trade (DIT). Energy is a major 
focus for DIT and we constantly call upon the 
EIC for market and project insight. The EIC 
regularly refers its members to our team for 
additional support through our DIT services 
where we collaborate globally around overseas 
trade delegations and national exhibitions. We 
see our relationship with the EIC as essential in 
navigating the energy industry. 

The British Consulate-General Houston is 
grateful to the EIC, with support from its event 
sponsors and partners, and to the EIC Connect 
Advisory Committee colleagues for bringing this 
event to Houston. There is no other event like 
EIC Connect in Houston and I am confident it 
will be of the highest value to the UK energy 
supply chain and industry stakeholders.

We look forward to meeting you all. 

Karen Bell 

Her Majesty’s Consul General, Houston

I am pleased to welcome you to the 
first annual EIC Connect Oil & Gas 
USA 2017 event.
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With thanks 
to our Event 
Sponsors and 
Reception 
Partners

Wood Group is an international energy services 
company with around US$5bn sales and 
operating in more than 40 countries. The Group 
designs, modifies, constructs and operates 
industrial facilities mainly for the oil and gas sector, 
right across the asset life cycle. We enhance this 
with a wide range of specialist technical solutions 
including our world leading subsea, automation 
and integrity solutions. 

Our real differentiator is our range of services, 
the quality of our delivery, the passion of our 
people, our culture and values. We are extending 
the scale and scope of our core services 
into adjacent industries. Specialties include 
engineering, project management, construction 
management, procurement, production support, 
maintenance management, power generation, 
offshore, onshore, oil sands, pipeline, refining and 
chemicals, industrial, automation and control, 
LNG, gas turbines, and renewable energy. 

Wood Group
17325 Park Row
Houston, Texas 77084
United States

Tel: +1 281 828 3500
www.woodgroup.com 

Conference Sponsor
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Fircroft Group

Fircroft is a global workforce solutions 
provider to the technical engineering sectors. 
Since 1970 Fircroft has been serving the 
biggest names in oil and gas, petrochemical 
and chemical, ICT, mining and minerals, 
infrastructure and construction, power, 
nuclear and utilities and automotive. Over 
10,000 contractors trust Fircroft to take care 
of their careers.

Since establishing its US HQ in Houston 15 
years ago Fircroft has expanded its network 
to 5 regional offices providing full service 
coverage across North American and is 
perfectly positioned to provide seamless 
domestic and international recruitment 
solutions to its customers. Connecting people 
to power the world. 

Anthony Breen,  
Director – Americas
abreen@fircroft.com
Fircroft Group
1155 Dairy Ashford, Suite 750
Houston, Texas 77079
United States 

Tel: +1 713 235 8121
Mobile: +1 713 397 3439
www.fircroft.com 

William Hare Group 

William Hare Group is a family owned and managed 
business with origins in the UK dating back to the 1880s.

The Group is a truly global business with experience 
in all established and emerging economies supported 
by substantial, internationally based engineering and 
structural steelwork fabrication facilities in UK and UAE.

William Hare have supported major onshore North 
American O&G and petrochemical projects by 
implementation of a high value delivery strategy that 
harnesses their in-house capabilities as an integrated 
engineering, project management and high integrity 
structural fabrication contractor. William Hare add 
value across the whole delivery process from design 
optimization and 3D modelling through high value 
automated fabrication.

William Hare was formally incorporated in 1945 and 
is now one of the world’s leading independent steel 
fabrication contractors with an annual turnover in 
excess of US$250 million.

Thomas Pashley  
Business Development Manager  
tom.pashley@hare.com 
William Hare UAE LLC
P.O. Box 9838
Abu Dhabi
United Arab Emirates

Tel: 00971-(02)-5510444 
www.hare.com 

Lanyard Sponsor Lanyard Sponsor



Department for International Trade 

The UK’s Department for International Trade 
(DIT) has overall responsibility for promoting UK 
trade across the world and attracting foreign 
investment to our economy. We are a specialised 
government body with responsibility for 
negotiating international trade policy, supporting 
business, as well as outward-looking trade 
diplomacy strategy.

Department for International Trade
British Consulate-General, Houston
David Haines, Head of Energy, Environment, and 
Infrastructure for North America
david.haines@mobile.trade.gov.uk
1301 Fannin St., Suite 2400
Houston, Texas 77002
United States

Tel: +1 713 210 4141
www.gov.uk/government/organisations/
department-for-international-trade 

Scottish Development International

Scottish Development International (SDI) is a joint 
venture between the Scottish Government and 
its economic development agencies, Scottish 
Enterprise and Highlands and Island Enterprise. 
As the trade and investment arm of the Scottish 
Government, 

SDI works to attract inward investment and 
knowledge to Scotland to help the economy 
grow. It also helps Scottish based companies 
to trade overseas and promotes Scotland as a 
good place to live, work and do business. It is a 
partnership between the Scottish Government, 
Scottish Enterprise and Highlands and Islands 
Enterprise and its work is guided by the Scottish 
Government’s strategy for economic development 
in Scotland.

Scottish Development International
Kornel Rost, Vice President, Oil & Gas Americas 
Kornel.Rost@scotent.co.uk 
10375 Richmond Avenue, Suite 1300
Houston, Texas 77042
United States

Tel: +1 832 214 4687 
www.scottish-enterprise.com 
www.sdi.co.uk 
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Agenda

Magnolia Room Theater 1 Theater 2
Panelists discuss market conditions across the region in 
oil and gas and give advice to the supply chain

Contractor and procurement briefings – find out how to  
pre-qualify as a vendor; discover business opportunities; 
understand in-country value schemes

07.30 Registration in Prefunction A    
Open for breakfast in the Prefunction B (seating area in Red Oak Ballroom AB)
Exhibition opens in Red Oak Ballroom AB 

08.00 Opening Plenary Session:
The current state and outlook for the oil and gas industry:
Welcome by: Stuart Broadley, CEO, EIC
Keynote Address: John Mingé, Chairman & President, 
BP America 
Panel discussion moderated by: Chris Barton,  
Senior Vice President, Global Offshore Business 
Development, Wood Group and EIC Connect USA 
Advisory Committee - Conference Chair

09.00 Regional Oil and Gas Update:
Opportunities in the North and Central America region:
Introductions by: Vera Verdree, PhD, Sr. Global 
Competence Manager, Baker Hughes - a GE company  
and EIC Connect USA Advisory Committee - Co Chair 
Moderated by: Neil Golding, Head of Oil and Gas and 
Business Development, EIC 
Panelists:    
1  Jake Gillan, Regional Analyst (North and Central 

America), EIC   
2   Richard Simon-Lewis, Head of Civil, Infrastructure 

and Energy and Head of International Business 
Development, UK Export Finance

09.30

10.00 10.00 Houston: The Gateway to 
Opportunities in Mexico
Introductions by: Amanda  
Duhon, Regional Director 
(N & Central America), EIC  
Moderated by: Enrique 
Cornejo, Head of Energy & 
Environment, Department for 
International Trade,  
British Embassy Mexico City 
Panelists:
1 José Domingo Berzunza 

Espínola, Secretary of 
Economic Development,  
State of Campeche, Mexico

2 Salvador Escobedo, 
President and CEO, 
Pemex Procurement 
International 

Oil and Gas Supply 
Chain: “The New Reality” 
Workshop 
Proactive Change LLC                              
Peter Jessup, Consultant

10.25 Oil and Gas Supply 
Chain: “The New Reality” 
Workshop 
Repeat presentation

10.45 
- 
12.00

Meeting Energy Demand to 2040
Small CAPEX projects equal big spend and provide 
for immediate opportunities for the supply chain 
in the near term.  While industry continues to drive 
down cost, the sector will see larger and leaner 
quality projects creating significant opportunities in 
the longer term. continued on p 9

Agenda
Pre-arranged appointments with speakers and buyers from across the program will take place  
in the One-to-One area in the Live Oak room.

10.00 

Coffee is served in the Exhibition
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Magnolia Room Theater 1 Theater 2
Panelists discuss market conditions across the region in 
oil and gas and give advice to the supply chain

Contractor and procurement briefings – find out how to  
pre-qualify as a vendor; discover business opportunities; 
understand in-country value schemes

10.45 
- 
12.00

Meeting Energy Demand to 2040 continued
Introductions: Ian Silk, Vice President Deepwater 
Projects, Shell
Moderated by: Neil Golding, Head of Oil and Gas and 
Business Development, EIC
Panelists:
1 Paul Sullivan, Vice President, Projects, Steelhead 

LNG
2 Robin MacMillan, Senior Vice President, Business 

Development, National Oilwell Varco
3 Ram K. Iruvanti, Vice President Operations - 

Onshore/Offshore North America, TechnipFMC

12.00 

12.30

C&P Briefing 2: CB&I
John Mika, Director - 
Procurement (Engineering 
and Construction)

C&P Briefing 3: KBR
Carsten Bernstiel, Senior 
Vice President Procurement 
and Materials

C&P Briefing 2: CB&I
Repeat presentation

C&P Briefing 3: KBR
Repeat presentation

13.15 

13.45

C&P Briefing 4: McDermott           
Tenney Way, Director, 
Supply Chain Management 
Americas, Europe and Africa

C&P Briefing 5: Wood Group
Chris Barton, Senior Vice 
President, Global Offshore 
Business Development

C&P Briefing 4: McDermott
Repeat presentation

C&P Briefing 5: Wood Group
Repeat presentation

14.30 

15.00

C&P Briefing 6: Jacob
Dwayne Rankin, Manager, 
SQS Petroleum and 
Chemicals - Americas

C&P Briefing 7: SBM Offshore
Laurinda Tseng, Head of 
Supply Chain, Kevin Ahern, 
HSSE/Quality/Regulatory 
Manager

C&P Briefing 6: Jacob
Repeat presentation

C&P Briefing 7: SBM Offshore
Repeat presentation

15.30 
- 
17.00

Closing Plenary Session: New World Energy Context
What does the rise of a new energy world mean, and 
what advice do industry stakeholders have for the UK 
energy supply chain:
Introductions by: Brian Raine, Principal and Global 
Business Leader, Arup and EIC Connect USA Advisory 
Committee, Co-Chair
Moderated by: Stuart Broadley, Chief Executive, EIC
Panelists:   
1  James Hart, Procurement Operations Manager, 

Bechtel
2  Andrew Bartlett, Leading Engineer Upstream 

Automation, Statoil
3  Edward Hernandez, Vice President of Operations - 

Americas, io oil & gas consulting
4  Paula Northern, Vice President Global Sourcing, 

Baker Hughes, a GE Company
Closing remarks

17.00 Best of Great Britain Networking Reception

14.30 

Coffee is served in the Exhibition

11.45   
- 
13.15

Lunch is served in Prefunction B

Regional & international business opportunities

Oil & Gas USA 2017
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General Information, Floor Plan and Exhibitor List
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General Information

Catering Schedule 
Lunch will be served in the Delegate 
Networking Area in the Exhibition Hall between 
12:00 and 13:30. Refreshments are available 
all day.

Internet Connectivity
The event is Wi-Fi enabled and can be used 
free of charge for delegates, for general surfing. 
To connect:

Select NCC wireless network

Password: NorrisCC

Networking Reception
The Best of Great Britain Networking 
Reception will take place immediately after the 
closing conference session and is open to all 
exhibitors, sponsors, speakers and delegates. 
The reception will take place from 17:30 – 
19:00, and take place on the exhibition floor. 
The reception includes refreshments, canapes, 
live entertainment and remarks from the EIC’s 
CEO and reception partners. 

Speaker Presentations 
Copies of all speaker presentations will be 
sent in an email as opposed to a memory 
stick to ensure as many are made available to 
delegates as possible. 

You will be asked to complete an event 
questionnaire online to receive this information.

The email will go out to all delegates  
in the week commencing 9 October 2017.

Supporting 
Organizations:
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FLOOR PLAN
ILLUSTRATION

This floor plan is not to scale and may be subject to change at the discretion of the EIC upon local authority approval. 
View the venue here 
http://norriscenters.com/norris-conference-centers-houston-citycentre/

Exhibitors
1. 3W Networks Pty Ltd
2. Burckhardt Compression
3. AIRGAS, an Air Liquide company
4. Micropack Detection (Americas) Inc.
5. Raytec Ltd
6. PJ Valves Inc.
7. WEG Electric Corp.
8. AVEVA Inc.
9. International Paint LLC
10. Sonardyne International Ltd

FLOOR PLAN
ILLUSTRATION

This floor plan is not to scale and may be subject to change at the discretion of the EIC upon local authority approval. 
View the venue here 
http://norriscenters.com/norris-conference-centers-houston-citycentre/

Exhibitors
1. 3W Networks Pty Ltd
2. Burckhardt Compression
3. AIRGAS, an Air Liquide company
4. Micropack Detection (Americas) Inc.
5. Raytec Ltd
6. PJ Valves Inc.
7. WEG Electric Corp.
8. AVEVA Inc.
9. International Paint LLC
10. Sonardyne International Ltd

Exhibition and Floor Plan

This floor plan is not to scale and 

may be subject to to change at 

the discretion of the EIC upon 

local authority approval. 
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A world leader in global project tracking 
that helps EIC members win new business

Visit the EIC website 
for more information
www.the-eic.com

Almost 7,500 
projects tracked 
Find out about key 

operators, their projects 
and capital expenditure

US$10tn global 
live projects

All energy 
sectors covered 

Stay up to date with 
markets and competitors 

to help define your 
business development 

strategies
Access for 

all employees 
As long as your 

company is an EIC 
member, you and all 
of your colleagues 

can use it

Data analysis 
Search and track, 
plus build datasets 
to see trends, learn 
from histories and 

estimate costs

Value 
for money 

Your membership 
includes use of database, 

updates and support 
from our analysts



13

EIC Connect Advisory Committee

EIC Connect Oil & Gas USA Advisory Committee 2017

Co-Chairman 
Brian Raine 
Principal and Global 
Business Leader 

Arup

Brian Raine is an Arup Principal and Global 
Business Leader of Arup Energy. He is a civil 
structural engineer specializing in the conceptual 
design and design management of high integrity 
steel and concrete structures. He has over 
25 years’ experience in the design of offshore 
and onshore structures, civil works and project 
management, industrial and building structures. 

He is originally from Western Australia where he 
graduated in 1986 from Curtin University as a civil 
engineer and joined Arup Perth in 1987. He has 
worked in Australia, South East Asia and London 
prior to moving to Houston in 2001 to open the 
Arup office.

Co-Chair 
Vera Verdree 
Senior Global 
Competence Manager

Baker Hughes,  
a GE Company 
 
 

Dr. Vera Verdree is the Sr. Global Competence 
Manager with Baker Hughes. She joined Baker 
Hughes in 2007. Since that time, she has held 
various positions with increasing responsibility 
including Sr. Procurement Manager, and Plant 
Operations Manager. In her current role, she 
oversees the operations of the global Competence 
Management program. 

Vera holds a B.S. Degree in Chemistry from 
Columbus State University and a PhD in Analytical 
Chemistry from Louisiana State University. She is 
a member of the Houston Junior League currently 
serving as the Diversity and Research Coordinator 
and actively involved in the Leukemia and 
Lymphoma Foundation. 

Conference Chair 
Christopher M. Barton  
Sr. Vice President Business Development - Offshore 

Wood Group 

Chris has upstream oil and gas industry experience spanning more than 35 years 
- from field engineering to executive level management. His experience covers 
all aspects of the upstream industry including business acquisition, business 

development, marketing and sales, EPC project management and engineering, bidding and estimating, 
offshore operations, platform fabrication and installation, business-to-business publishing, and 
development and management of industry events. 

At Wood Group, his responsibilities cover global business development for the Offshore business unit 
which includes the development of strategic marketing plans, project specific pursuit and capture 
strategies, booking and sales forecasts, and management of department budget. Chris manages a team 
of eight business development professionals in Norway, UK, Malaysia and USA.

Chris is a member of ASME and SPE and sits on several advisory boards for upstream industry 
conferences. Chris received his Bachelor of Science, Civil Engineering at Texas A&M University in 1980.

A world leader in global project tracking 
that helps EIC members win new business

Visit the EIC website 
for more information
www.the-eic.com

Almost 7,500 
projects tracked 
Find out about key 

operators, their projects 
and capital expenditure

US$10tn global 
live projects

All energy 
sectors covered 

Stay up to date with 
markets and competitors 

to help define your 
business development 

strategies
Access for 

all employees 
As long as your 

company is an EIC 
member, you and all 
of your colleagues 

can use it

Data analysis 
Search and track, 
plus build datasets 
to see trends, learn 
from histories and 

estimate costs

Value 
for money 

Your membership 
includes use of database, 

updates and support 
from our analysts
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Amanda Duhon
Regional Director, North  
and Central America
EIC, Houston

Natalia Bueno
Office & Events Manager
Secretary of the EIC 
Connect USA 2017 Advisory 
Committee
EIC, Houston

Nathalie Mangeot-Gehin
Chief Operating Officer 
Air Liquide Oil & Gas Services

Mark J. Thurber
Partner
Andrews Kurth LLP 

James Hart
Procurement Operations 
Manager
Bechtel 

Rajiv Sabharwal
Director of Business 
Development
Bureau Veritas 

Leah Mayo
Consul, Head of Trade  
and Investment 
Department for International 
Trade, British Consulate-
General Houston 

Gene Till 
Global Manager for Category 
Management and Strategic 
Sourcing
ConocoPhillips 

Marcial Nava 
Principal Economist
BBVA Research 

Pauric Whelan
Regional Engineering Manager 
- Americas 
FoundOcean, Inc. 

Committee Members



Ian Silk
Vice President for 
Deepwater Projects
Shell 

Andy Cruickshank
Director of Proposals and 
Contracts
SNC-Lavalin Engineers & 
Constructors, Inc. 

Juan Felipe Arjona
New Ventures and 
Business Development 
Manager
TechnipFMC 

Andy Aston
Senior Vice President - 
Americas
Turner & Townsend 

Paul Sullivan
Vice President, Projects
Steelhead LNG

John W Chianis, PE
Director – Oil and Gas 
Americas
Houston Offshore 
Engineering, an Atkins 
company 

Najib “Naj” Kandala
Director of Business 
Development
Marathon Oil Company 

Robin Macmillan
Senior Vice President 
for Business 
Development
National Oilwell Varco 

Roland Bruce
Vice President – Oil, 
Gas and Chemicals
NES Global Talent 

Huw Rothwell
US Regional Director
Petroplan 
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If you are interested in joining the next EIC Connect Oil & Gas USA Advisory Board,  
please register your interest with Natalia Bueno, Office & Events Manager:
T: +1 713 783 1200  E: natalia.bueno@the-eic.com  
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The EIC Connect Oil & Gas USA 
conference programme is designed to 
make SMEs aware of what the current 
key issues are across the energy 
industry, such as, since the oil price 
decline, where are the major companies 
spending their money? Are there 
new technologies that are influencing 
spending patterns? What are the 
key drivers for adjustment across the 
industry? How do various contracting 
models impact SMEs?

Each session will provide an overview 
of key factors and challenges which 
will assist SMEs in adapting to the 
changing cultural and economic climate, 
while gaining a competitive edge in 
this challenging market. We will update 
C-level executives of smaller businesses 
on the latest industry trends and offer 
candid advice to smaller businesses, 
with a focus on delegates understanding 
the bigger challenges companies 
face and to express potential regional 
opportunities.

Main Conference Sessions –  
Magnolia Room

The oil and gas sector is no stranger to  
cyclical market downturns. What sets the 
current downturn apart from the rest is a 
distinct cultural change taking place across  
the sector based on innovation and 
technology, optimization, and diversification, 
underpinned by the necessity to address a 
future kaleidoscope of energy sources to meet 
global energy demand to 2040. 

Now more than ever, the UK energy supply 
chain must adapt to ensure they can survive 
and thrive in the new world energy context.

Opening Plenary Session  
08.00 – 09.00 

Conference Program
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John Mingé,  
Chairman and President,  
BP America 

John Mingé is the Chairman and President 
of BP America Inc., where he is responsible for 
providing leadership and oversight to BP’s US 
businesses, which are involved in oil and gas 
exploration and production, refining, chemicals, 
supply and trading, pipeline operations, shipping, 
and alternative energy. Prior to assuming this role, 
John was the Regional President of BP Exploration 
(Alaska) Inc., where he was responsible for BP’s oil 
and gas exploration, development, and production 
activities in Alaska, as well as its interests in the 
trans-Alaska oil pipeline. 

During his 33-year career with BP, John has held 
various executive and engineering posts around the 
globe. He has served as President of BP Indonesia, 
as Head of BP’s Asia Pacific Unit, and as President of 
exploration and production for Vietnam and China. For 
the past six years, he has served on the BP America 
Board of Directors.

John started his BP career in the Gulf of Mexico as 
a drilling engineer. He holds a Bachelor of Science 
degree in mechanical engineering from Washington 
State University.

John is a member of the API Board and Executive 
Committee, the National Petroleum Council, the 
US Chamber of Commerce Board and the Greater 
Houston Partnership Executive Committee, as 
well as a Director of the National Association of 
Manufacturers. He is also heavily involved with his 
alma mater, WSU, where he serves on the Board of 
Governors and on the College of Engineering and 
Architecture Executive Leadership Board.

He is married to Jackie and has two children, David 
and Emma.

Keynote Address

Regional & international business opportunities

Oil & Gas USA 2017

Conference Chair: 

Chris Barton,  
Sr. Vice President,  
Business 
Development – 
Offshore, Wood 
Group 

Welcome by:

Stuart Broadley,  
CEO, EIC 
Stuart has over 20 years 
of global energy services 
experience. Before 
joining the EIC he was 
based in Vienna for three years where he was 
Hoerbiger’s Global Head of Service for their 
Compression Technology Division.

Prior to this he spent four years in Hamburg 
as President of Global Service for onshore 
and offshore wind turbine manufacturer 
REpower Systems (now Senvion).

He also spent 13 years at multinational 
energy services company Wood Group in 
Aberdeen and Canada, and was responsible 
for a number of their gas turbine service 
businesses.
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Jake Gillan
Regional Analyst (North and 
Central America), EIC 

Jake’s role is to research, 
analyze and input relevant 
oil and gas, power, nuclear 
and renewable sector project information 
into the EICDataStream for North and 
Central America. Jake monitors market 
trends, including but not limited to legislation 
and political activity, project and business 
opportunities, market barriers, and highlights 
new developing areas beneficial to the EIC 
membership. Jake also contributes sector 
analysis to our monthly member newsletter 
Inside Energy, provides contracting activity 
updates for our EIC Newsbrief, contributes 
articles for the quarterly Energy Focus, 
and contributes to other publications as 
necessary. Additionally, Jake performs 
monthly EICDataStream overviews and 
trainings, as well as presenting market 
opportunities and updates for EIC members 
and stakeholders at commercial and 
technical meetings.

Prior to joining the EIC, Jake earned his 
Bachelor’s Degree in History from Plymouth 
University in the United Kingdom. Jake also 
worked for UK-based valve supplier, PJ Valves, 
and managed the production and delivery of 
valve packages to a global portfolio of EPC 
contractors such as Amec Foster Wheeler, 
Bechtel, Flour, SBM Offshore, and Sofec.

EIC market experts will provide delegates 
with an overview of the current state of the 
oil and gas market globally. What is the 
state of play and how will it impact projects 
from both an operator and contractor 
frame? Providing insight into current and 
future market trends across upstream, 
midstream and downstream sectors, EIC 
experts will provide updates on major 
projects and examine the role the North 
and Central America region takes forward. 
Understanding the role of UK Export 
Finance and its support of global project 
realization in the region will be provided. 
Specific opportunities for the UK supply 
chain will be discussed, as well as a forward 
look panel discussion. 

Oil and Gas Market Update
09.00 – 10.00 

Conference Program

Introductions:

Vera Verdree 
PhD, Sr. Global Competence 
Manager, Baker Hughes and 
EIC Connect USA Advisory 
Committee, Co-Chair 
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Richard Simon-Lewis 
Head of Civil, Infrastructure  
and Energy and Head of  
International Business  
Development, UK Export  
Finance 

Richard is a structured financier with over 
25 years’ experience in leading specialised 
energy and infrastructure units at ‘Global Top 
5’ Project and Export Finance institutions. 

Richard has acted as financing lead/financial 
adviser to low carbon projects since the mid-
1990s. As Head of Energy & Utilities PF at 
Lloyds TSB, and, Senior Director, Renewable 
Energy, LBG, he was responsible for building 
a £1bn+ renewable energy portfolio/market 
leading franchise (ranked no. 1 Lead Arranger 
of RE projects in the UK in 2010 - 12). During 
2011-13, Richard acted as Principal in MLA/
advisory mandates in over £2bn+ of RE 
projects in EMEA. In 2013, Richard joined the 
White Rose management team having acted 
as a Financial Adviser to the consortium 
at LBG. Richard was responsible for the 
structuring and fund raising for the 448MW, 
White Rose CCS project in Yorkshire. 

In 2016, Richard joined UK Export Finance 
and is Head of Civil, Infrastructure and 
Energy. In 2016, he was given the additional 
mandate as Head of International Business 
Development for UKEF. Richard has a BSC 
(Hons) in Financial Services (First Class) from 
UMIST and is ACIB and SFA (CF30) qualified.

Panel Discussion moderated by:

Neil Golding
Head of Oil and Gas and 
Business Development,  
EIC

Neil has over 15 years’ 
experience of working in 
the oil and gas industry in 
various roles and currently heads up the Oil 
and Gas team at the EIC. The team’s main role 
is to support the UK supply chain in identifying 
business opportunities in the global oil and 
gas market. Neil is joint product owner of the 
EIC’s market intelligence tools, EICDataStream 
and EICAssetMap, and has played an integral 
part in the development of these products.

Regional & international business opportunities

Oil & Gas USA 2017
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With smaller capital projects (typically defined 
as < US$500m) making up a greater portion 
of the energy spend than ever before, 
the question on everyone’s mind should 
be concerning “which of these projects 
to prioritize, rather than focusing on the 
mega-projects”. Small capital investment is 
necessary to sustain and accelerate growth 
of operating companies and the cumulative 
value of small capital projects is significant. 
These smaller projects consist of newbuild, 
upgrade, modification, expansion and O&M 
of existing facilities. A recent report from 
McKinsey found that in the chemical industry 
alone, small capital projects make up 80% 
of all capital projects by number and 50% 
of spending value. The numbers indicate 
significant potential in the small capital project 
market and, hence, the need for suppliers 
and service providers to understand these 
near-term market opportunities to survive the 
current market downturn. 

World energy consumption is predicted by 
BP to increase 30 percent from 2017 to 
2035. The oil and gas industry will remain 
crucial to meeting global energy demand and 
providing energy security. What strategies is 
the industry undertaking to deliver a diversity 
of projects with low unit production costs? 
Integration, collaboration, standardization, 
digitization and competitive procurement will 
be needed to deliver lower CAPEX, OPEX 
and higher utilization. To do this at scale 
will require the industry to deliver larger and 
leaner project in the upstream, midstream 
and downstream sectors. These large and 
lean quality projects will create significant 
opportunities for the supply chain in the 
longer term. 

Introductions: 

Ian Silk 
Vice President Deepwater 
Projects, Shell

Ian joined Shell in 1985 
and has held a variety of project 
management, non-operated JV management, 
and business opportunity manager roles in 
Shell’s upstream business. His primary area 
of expertise is in upstream project delivery, 
equally spread from front-end to execution, 
and he has a track record of delivering projects 
with significant non-technical risk. Ian has 
lived worked in UK, the Netherlands, Syria, 
Canada and the USA. Presently he is the VP 
for Deepwater Projects, working out of the 
US, looking after Shell’s capital investment 
programme supporting its global deep water 
oil and gas production business. His career 
has been equally split between offshore and 
onshore oil and gas developments outside of a 
lengthy period in oil sands mining.

Moderated by:

Neil Golding 
Head of Oil & Gas and 
Business Development, EIC

Meeting Energy Demand to 2040
10.45 – 12:00

Conference Program
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Ram K. Iruvanti
Vice President Operations 
– Onshore/Offshore North 
America, TechnipFMC

Ram Iruvanti is a Graduate 
in chemical Engineering 
with over Thirty Years of experience 
in the EPC Industry in Hydro Carbon Sector. 
He is currently Vice President Operations of 
Onshore/ Offshore business unit at Technip 
FMC at their Houston offices. In this capacity, 
he heads Process, Engineering, Construction, 
Pre-Commissioning / Commissioning and 
Materials Management divisions. 

Ram held Senior Leadership positions at 
Technip FMC for over Twenty-Five years in 
various regions. He held positions in Project 
Management, Project Controls, Sales & 
Marketing, Head of a P&L center and now in 
charge of North American operations.

During his career, Ram had developed, nurtured 
and provided Leadership to a very creative and 
diverse talented Groups undertaking EPC Work 
in Chemicals, Petro Chemicals and Refineries. 
Ram encourages companies to embrace 
“design thinking” culture. He is a management 
member of Technip Onshore / Offshore North 
America business Unit.

Paul Sullivan 
Vice President, Projects, 
Steelhead LNG

Paul is a graduate of 
University College Dublin and 
a Chartered Civil Engineer 
and Environmental Engineer. He is a 
member of the American Institute of Chemical 
Engineers and a FEANI Professional Engineer.

Paul has 40 years’ experience in Engineering 
and Construction of which more than 25 years 
has been in the LNG industry. Geographically, 
his career has covered construction and 
engineering activities in Europe, the Middle 
East, India, Korea, China, South East Asia and 
the Americas.

He was involved in the development from 
concept to implementation of LNG projects 
in British Gas from 1987 to 1998 in both 
liquefaction and regasification. 

From 1998 to 2009 he served as the 
Development Director within Whessoe LNG 
with direct responsibility for Product and Project 
Development. 

In 2011, he was appointed to the role of Senior 
Vice President Global LNG and FLNG for 
Worley Parsons, responsible for the initiation, 
development and securing of all LNG and FLNG 
projects. 

More recently in 2017 he moved to Steelhead 
LNG as their VP Projects, responsible for the 
development of their LNG Liquefaction projects 
at Sarita Bay and Malahat in British Columbia.

Regional & international business opportunities

Oil & Gas USA 2017



22

Robin MacMillan 
Senior Vice President, Business 
Development, National Oilwell 
Varco

Robin Macmillan attained a 
degree in Geology from the 
University of Leeds in England and started his 
oilfield career over 35 years ago on drilling rigs in 
South Texas. 

Since then Robin has worked in many countries 
including eight years in Latin America. Having 
joined drill bit company ReedHycalog in 1991, 
Robin worked in several sales and management 
positions including the management of 
Schlumberger Drilling and Measurements in 
Canada. Robin was appointed as President of 
ReedHycalog in 2008. His current position is 
Senior Vice President for Business Development 
at National Oilwell Varco.

Robin has published technical papers on drilling 
automation, drill bit design and managed 
pressure drilling and holds a patent on drill bit 
design.

He is Chairman of the International Association 
of Drilling Contractors Advanced Rig Technology 
committee, moderates technical webinars for 
the Society of Petroleum Engineers Drilling 
Systems Automation Technical Section and 
is a member of the International Society of 
Automation.

For the UK energy supply chain to realize 
opportunities today, and tomorrow, it must 
evolve and adapt to the new world energy 
context. According to the EIC’s CEO, Stuart 
Broadley, in his Survive & Thrive Insight 
Report, “The UK energy supply chain is 
pushing forward a six-fold strategy to 
survive and thrive out of the crisis during 
these tough times”. To do this, much like 
operators and contractors, the supply chain 
will need to ensure innovation, provide 
technology, collaborate, diversify, export, 
and optimize. This live discussion will 
provide insight into what industry has learnt 
through the downturn and strategies taken 
forward. What does this rise of a new world 
energy context mean, and what advise 
do industry stakeholders have for the UK 
energy supply chain to be competitive.

Conference Program

Introductions: 

Brian Raine 
Principal and Global Business 
Leader, Arup and EIC Connect 
USA Advisory Committee, 
Co-Chair 

Live Panel  
Moderated by: 

Stuart Broadley
CEO, EIC

Closing Plenary Session: 
Embracing the New Energy World
15.30 – 17.00
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James Hart
 Procurement Operations 
Manager, Bechtel

James Hart is 
Procurement Operations 
Manager for Bechtel’s Oil, 
Gas, and Chemicals Global Business 
Unit and is responsible for Procurement 
execution and performance of all project 
phases, strategic acquisition planning, 
procedural compliance and other business 
and project operations relative to the delivery 
of equipment and materials to Bechtel’s 
global projects. James is also responsible 
for developing global supply chain market 
analysis to support corporate and project level 
activities. James has 32 years of domestic and 
international project execution and functional 
management experience in four of Bechtel’s 
global business units.

Previously in 2010-13, James was Project 
Procurement Manager for a large greenfield 
coal mine construction project in Queensland 
Australia. Prior to assuming this project role, 
James served as the Procurement Operations 
Manager for Bechtel’s Mining and Metals 
Global Business Unit in Brisbane, Australia.

In 2008-10, James served as Corporate 
Manager of Project Procurement and Global 
Supply Network for Bechtel in Frederick, MD. 
From 2001-08, James worked for Bechtel 
National Inc., Bechtel’s US government 
contracting entity. He served in several 
positions including Deputy Acquisition Services 
Manager on a nuclear environmental restoration 
project in Richland, WA prior to his role as 
Procurement Operations Manager for the 
Global Business Unit in Frederick, MD.

Prior to 2001, James began his career in plant 
design in the heavy oil and tar sands sector 

in Calgary, AB Canada until he transitioned 
to procurement while working on projects in 
Kuwait after the war. James returned to the US 
and joined Bechtel’s Power Global business 
unit in Maryland prior to his assignment in 
the Asia Pacific Region where he completed 
this tenure in the position of Commercial 
Manager for the Singapore and Kuala Lumpur 
Procurement organizations supporting the Oil, 
Gas and Chemicals, Power (including Industrial 
and Telecoms), and Mining and Metals global 
business units.

James joined Bechtel in 1985, and has 
a Bachelor of Science in eBusiness from 
the University of Phoenix and a Diploma in 
Engineering Drafting Technology. James is a 
certified Six Sigma Champion.

Andrew Bartlett
 Leading Engineer Upstream 
Automation, Statoil

Andrew Bartlett is a 
Lead Engineer, working 
in automation and 
telecommunications at Statoil. Andrew has 
spent most of his working life on offshore oil 
and gas projects in various locations around 
the world, including the UK, Brazil, Norway, 
Canada, the US, Malaysia and South Korea.

Previous employers include KBR, Matthew 
Hall Engineering and Shell UK. In addition to 
his own technical discipline Andrew has also 
worked in multi-discipline coordination and 
Engineering management roles.

Andrew holds Bachelor and Master degrees in 
Engineering, plus post graduate qualifications in 
Business and Project Management.

Regional & international business opportunities

Oil & Gas USA 2017
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Conference Program

Edward Hernandez 
Vice President of Operations – 
Americas,  
io oil & gas consulting

Over 25 years of 
experience in the energy 
industry with extensive contributions 
to the overall business success. Executed 
work on numerous international and domestic 
projects in the various energy sectors from 
upstream oil and gas production to refining/
petrochemical. Most recently responsible for 
managing and developing new hydrocarbon 
business throughout Latin America both offshore 
and onshore that included most countries in the 
region from Mexico to Argentina. 

He successfully managed challenging projects in 
sectors ranging from remote modular production 
facilities, transcontinental pipelines, heavy oil 
production, gas plants, LNG, thermal power 
plants, refining and petrochemical. Locations 
include most of North America, Mexico, the 
Middle East and much of South America. 
Consistently developed profitable business in 
the emerging oil and gas markets securing new 
business in new markets with new clients while 
implementing winning business strategies

Responsibilities have included those of 
Operations Vice President, Regional Director, 
BD Vice President, Location manager, Business 
Development Manager, Project Manager, 
Engineering Manager, Facilities engineer. All 
positions included leadership training, technical 
seminars, and project team coordination

Edward has completed several courses 
in Project Delivery and Management and 
participated in business development seminars 
and new business venture strategic modeling. 
He is fluent in Spanish and can speak 
Portuguese.

Paula Northern
Vice President Global Sourcing, 
Baker Hughes, a GE Company

Paula Northern is Vice 
President Global Sourcing 
with Baker Hughes, a GE 
Company. In this role, she is responsible 
for designing, leading and implementing 
the strategy of the function for SS&D in an 
environment where sourcing is increasingly 
important for the business. 

Paula brings 20 years of experience to the 
business. She has been leading Sourcing 
for GE’s Downstream Technology Solutions 
business and prior to this she was Sourcing 
Leader of the Distributed Power business, 
including the Aeroderivative Gas Turbines, 
Reciprocating Engines products and services. 

She started with GE on the Technical 
Leadership Program with assignments in 
Manufacturing, Quality and Sourcing for the GE 
Aviation business.

Paula has a proven track record of partnering 
cross functionally to help lower product 
costs, developing a responsive supply base 
to meet the needs of our customers and our 
business, and maintaining solid supplier quality 
performance.

Paula earned a Bachelor’s Degree in Mechanical 
Engineering from the Southern University and 
A&M College in Baton Rouge, LA and an MBA 
from Mercer University in Atlanta. Paula and her 
family live in Houston, TX.
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Since December 2013, Mexico has pushed 
forward its constitutional energy market 
reform putting an end to almost 80 years of 
a nationalization. Since then, the country’s 
Rounds One and Two bidding processes 
to award oil production and exploration 
blocks to private oil and gas companies, 
has allowed for significant awards and 
further investment by international firms to 
Mexico. While the great majority of the oil 
and gas industry is in the hands of Petroleos 
Mexicanos (PEMEX), there are opportunities 
for the UK supply chain, particularly with 
the new contract schemes and also for 
equipment and service suppliers. British 
firms already participate in Mexico’s oil 
and gas industry, and with the UK being 
one of Texas’ largest trade partners, 
Houston is home to the gateway to realizing 
opportunities in Mexico. This regional 
focus panel will offer delegates information 
on current and future supply chain and 
project opportunities with operators and 
contractors, and provide insight into doing 
business in Mexico. 

Contracting and Procurement,  
and Regional Briefings

Theater 1: Pecan Room
10:00 – 10:45

Opportunities in Mexico

Introductions:

Amanda Duhon 
Regional Director (North and 
Central America), EIC

Amanda Duhon leads the 
EIC Houston office adding 
value to members across the 
region, by fostering key industry relationships, 
identifying business opportunities, and 
promoting EIC members’ interest in market 
across the energy sector.  

Prior to joining the EIC, Amanda was Director, 
Business Development North America with 
Trade & Investment Queensland, Australia. She 
played an integral role in the establishment of 
the North America office working with senior 
management to establish its regional and 
sector strategy across the USA, Canada and 
Mexico.

Amanda has also held roles with the 
Department for International Trade (DIT) 
(formally UK Trade & Investment), at the British 
Consulate-General Houston. As Vice Consul 
for Energy, Environment and Infrastructure, 
Amanda led on trade and investment between 
the US and UK across the south-west US 
region with a focus on power, wind (onshore 
and offshore), environment and, transportation 
and water infrastructure.  

Theater 1: Pecan Room

Regional & international business opportunities

Oil & Gas USA 2017
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Conference Program

Get in touch
Email luanna.souza@the-eic.com • Phone +55 21 3265 7402

Registering with Petrobras 

The first step is to register with the company and be 
awarded a Petrobras certificate of registration (CRCC), 
which, unfortunately, is not as easy as it sounds. Some 
suppliers have spent over a year on the process as they 
have struggled with the bureaucracy involved.

The EIC Petrobras registration 
service: get it right first time
When it comes to registering quickly and successfully with 
Petrobras, the EIC knows how to support your company:

• 15 years of experience – our Rio team has been   
 working on Petrobras registrations for a long time – in  
 fact, we have a dedicated Petrobras registration team.

We know how the forms have to be filled in and will 
review diligently to avoid common mistakes.

• 100+ successful registrations – we’ve supported   
 companies of all sizes from around the world to get   
 registered. Many of which have won work with Petrobras.

We save you time
Petrobras forms aren’t easy to fill in, especially for 
companies with little or no experience in Brazil. Get one part 
of one form wrong and you may have to start all over again.

We work with you, taking on complete project 
management of the process if you allow us too. We’ll 
even liaise with the different departments of your 
company to get the information needed and mediate with 
Petrobras to answer any questions they have.

Use the EIC and not only will your team be free to do their 
day job, they’ll soon be ready to start working with Petrobras.

Legal support 
– we de-risk the process
You can’t register with Petrobras without having a 
Brazilian legal representative.

Finding a Brazilian representative is not only time 
consuming, it’s also very risky to give an agent you don’t 
know the power to represent your whole business. 
You can avoid this worrying situation by using the EIC.

With a registered office in Brazil we can legally 
represent you for the purpose of Petrobras registration 
only and we have a special Petrobras representative 
contract in place.

Low-cost flat fee
Other service providers charge a lot for Petrobras 
registration – holding proven reserves of 13bn barrels of 
oil – they know the company is a highly-valued prize. As 
a not-for-profit trade association, the EIC offers one of the 
most competitive rates on the market.

What’s more – it’s a flat fee. Most registration service 
suppliers charge per service/product category, not us. 
One flat fee gets you full support during a year. To start 
the registration process, contact Luanna Souza in our Rio 
office on +55 21 3265 7402 or by email  
luanna.souza@the-eic.com

EIC Rio Petrobras registration 
Petrobras is one of the world’s biggest oil and gas operators, with more than US$74bn set aside for 2017-21 and 
over 120 platforms in place.

How can suppliers access the vast and lucrative opportunities on offer with Petrobras? 

Moderated by: 

Enrique Cornejo 
Head of Energy and 
Environment, British Embassy 
Mexico City - Department for 
International Trade (DIT)

Head of the Energy and 
Environment Team at the UK 
Department for International Trade (formerly 
known as UK Trade & Investment), the 
commercial section of the British Embassy 
in Mexico. Our team has five professionals 
dedicated to find business opportunities for 
UK companies in Mexico, both in the oil and 
gas and renewable energies and environment 
sectors. We provide specialized market entry 
reports, organise trade missions, attend and 
organise conferences in Mexico, the UK and 
the US and keep in contact with the key 
stakeholders of the energy industry. We work 
together with multiple associations of the 
energy industry in the UK to raise awareness 
about business opportunities in Mexico. 
Enrique studied business administration in 
Mexico City and in Bergen, Norway and has 
also worked on supply chain projects for 
the automotive sector in Michigan, US and 
Ontario, Canada and during a research stay in 
Bochum, Germany.

Speakers:*

José Domingo Berzunza Espínola, 
Secretary of Economic Development,  
State of Campeche, Mexico 

Salvador Escobedo, 
President and CEO,  
Pemex Procurement International

*For additional information on this panel,  
please see Speaker Bio Handout
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Get in touch
Email luanna.souza@the-eic.com • Phone +55 21 3265 7402

Registering with Petrobras 

The first step is to register with the company and be 
awarded a Petrobras certificate of registration (CRCC), 
which, unfortunately, is not as easy as it sounds. Some 
suppliers have spent over a year on the process as they 
have struggled with the bureaucracy involved.

The EIC Petrobras registration 
service: get it right first time
When it comes to registering quickly and successfully with 
Petrobras, the EIC knows how to support your company:

• 15 years of experience – our Rio team has been   
 working on Petrobras registrations for a long time – in  
 fact, we have a dedicated Petrobras registration team.

We know how the forms have to be filled in and will 
review diligently to avoid common mistakes.

• 100+ successful registrations – we’ve supported   
 companies of all sizes from around the world to get   
 registered. Many of which have won work with Petrobras.

We save you time
Petrobras forms aren’t easy to fill in, especially for 
companies with little or no experience in Brazil. Get one part 
of one form wrong and you may have to start all over again.

We work with you, taking on complete project 
management of the process if you allow us too. We’ll 
even liaise with the different departments of your 
company to get the information needed and mediate with 
Petrobras to answer any questions they have.

Use the EIC and not only will your team be free to do their 
day job, they’ll soon be ready to start working with Petrobras.

Legal support 
– we de-risk the process
You can’t register with Petrobras without having a 
Brazilian legal representative.

Finding a Brazilian representative is not only time 
consuming, it’s also very risky to give an agent you don’t 
know the power to represent your whole business. 
You can avoid this worrying situation by using the EIC.

With a registered office in Brazil we can legally 
represent you for the purpose of Petrobras registration 
only and we have a special Petrobras representative 
contract in place.

Low-cost flat fee
Other service providers charge a lot for Petrobras 
registration – holding proven reserves of 13bn barrels of 
oil – they know the company is a highly-valued prize. As 
a not-for-profit trade association, the EIC offers one of the 
most competitive rates on the market.

What’s more – it’s a flat fee. Most registration service 
suppliers charge per service/product category, not us. 
One flat fee gets you full support during a year. To start 
the registration process, contact Luanna Souza in our Rio 
office on +55 21 3265 7402 or by email  
luanna.souza@the-eic.com

EIC Rio Petrobras registration 
Petrobras is one of the world’s biggest oil and gas operators, with more than US$74bn set aside for 2017-21 and 
over 120 platforms in place.

How can suppliers access the vast and lucrative opportunities on offer with Petrobras? 



Company Presentations

28

CB&I (NYSE:CBI) is a leading provider of technology 
and infrastructure for the energy industry. With more 
than 125 years of experience, CB&I provides reliable 
solutions to our customers around the world while 
maintaining a relentless focus on safety and an 
uncompromising standard of quality. 

Presenter: 
John Mika 
Global Director – Procurement  
(Engineering and Construction)

John Mika joined CB&I in March 
of 2014 and is responsible for 
execution excellence in supply 
chain for engineering and 
construction projects. Inclusive of John’s portfolio is 
global responsibility for: supply strategy, sourcing 
operations, supplier quality surveillance and logistics. 

Prior to joining CB&I, he served as Senior Vice 
President of Procurement for CH2M HILL, Director 
of Procurement for Jacobs, Vice President 
Procurement and Contracts at ABB Lummus, and 
Director of Procurement at Raytheon Engineers 
and Constructors. Holding assorted project and 
procurement management roles John has over 40 
years of experience with large projects in the LNG, 
petrochemical, refining, power, floating production 
systems, civil infrastructure projects for water, 
wastewater and transportation markets in North 
and South America, Europe, Asia, the Middle 
East and Africa. In addition to implementing work 
processes and practices designed to integrate and 
leverage multiple office locations and teams, John 
is heavily focused on developing global sourcing 
strategies in support of increasingly demanding 
project objectives. 

John is also active in various industry associations 
such as CII (Construction Industry Institute), ECC 
(Engineering & Contractors Council), and is a 
former PEG (Procurement Executives Group for 
the Engineering and construction Industry) member 
and past Executive Director 2010 and 2011.

12.30 – 10.00

CB&I (repeat)

13.15 – 13.45

McDermott is a leading provider of integrated 
engineering, procurement, construction and 
installation (EPCI) services for upstream field 
developments worldwide. The company 
delivers fixed and floating production facilities, 
pipelines and subsea systems from concept to 
commissioning for complex offshore and subsea 
oil and gas projects to help oil companies safely 
produce and transport hydrocarbons. Our 
customers include national and major energy 
companies. Operating in approximately 20 
countries across the world, our locally focused and 
globally integrated resources include approximately 
13,500 employees, a diversified fleet of specialty 
marine construction vessels, fabrication facilities 
and engineering offices. We are renowned 
for our extensive knowledge and experience, 
technological advancements, performance 
records, superior safety and commitment to 
deliver. McDermott has served the energy industry 
since 1923.

Company Presentations 
Theater 1: Pecan Room

12.00 – 12.30
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Presenter:
Tenney Way, Jr.
Director Supply Chain 
Management (SCM) Americas, 
Europe, Africa (AEA)

Tenney Way, Jr. is the Director 
for Supply Chain Management 
covering the Americas, Europe and Africa for 
McDermott. Tenney has 25 years industry 
experience with 20 years’ of EPC operational and 
project execution experience in subsea, offshore, 
OG&C onshore refinery, power and pipeline 
sectors. 

In his current role as Director SCM AEA at 
McDermott, Tenney is functionally responsible 
for managing SCM subsea/offshore/nearshore 
project procurement (purchasing, expediting, 
logistics/trade compliance (LTC), supplier quality 
and material management, field procurement) 
along with all SCM proposal activities, plans, 
inputs and reviews. Responsible for interviewing, 
hiring, training and retaining quality resources to 
support the execution of the various SCM roles 
on the project in four different countries (USA, 
Mexico, UK, and Brazil). This role also entails the 
relationship management side of the business: 
externally including many clients, vendors, 
subcontractors, service providers and internally 
with all subsea/offshore/nearshore disciplines 
(commercial, project management, engineering, 
project controls, quality and safety, fabrication, 
marine assets and operations).

Tenney is based in Houston.

13.45 – 14.15

McDermott (repeat)

14.30 – 15.00

Jacobs is a global provider of technical, professional, 
and scientific services, including engineering, 
architecture, construction, operations and 
maintenance.

Presenter:
Dwayne Rankin 
Jacobs Regional Manager –
Supplier Quality Surveillance 
(SQS) Petroleum & Chemicals 
– Americas

Mr. Rankin has more than 36 years 
of experience in the oil, gas, power, and petrochemical 
industries. As a craftsman for 10 years he specialized as 
a combination fitter/welder on pipe, pressure vessels, 
towers, reactors, and structural steel. For 18 years he 
worked as a senior level inspector performing both 
supplier surveillance and construction site inspection 
activities. As a supplier surveillance inspector he 
has been responsible for inspecting power piping, 
petrochemical pipe piping, pipe line transmission 
stations, pressure vessels, tray towers, reactors, heat 
exchangers, structural steel, pumps, compressors, 
turbines, valves, skid package units, modules, linings, 
paint, and refractory at both supplier shop locations 
both locally and abroad. With his experience as Chief 
Inspector for Jacobs SQS Department for three years 
and SQS Houston department manager for six years, 
Dwayne is currently functioning in a dual role as the 
SQS Houston department manager and the regional 
SQS manager for Petroleum and Chemicals – Refining 
Americas for Jacobs Engineering.

15.00 – 15.30

Jacobs (repeat)

Theater 1: Pecan Room
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Capital projects have been and are being 
impacted due to the low price of oil and the 
current glut of oil. This affects the financial 
viability for Operators in the development 
of new projects in upstream, midstream 
and downstream. Mergers and acquisitions 
have taken place and continue to do 
so, particularly in EPC contractors, also 
changes in organizations structures and 
their management teams. The combination 
of all these factors creates turbulence for 
companies in the supply chain and an 
urgent need to adjust to this “New Reality”. 

This session is designed to provoke 
thoughts on how the supply chain could 
play a role in reducing cost and schedule, 
whilst maintaining quality and technical 
integrity, to aid the financial viability of 
projects.

10:00 – 10:20

Proactive Change LLC

A consultancy company providing practitioner 
expertise to assist companies in being effective 
and efficient in the execution of supply chain 
management and delivery of their goals. Identifying 
any opportunities for improvement, or areas of 
risk. Working with companies to design and deliver 
specifically tailored procurement strategies and 
tactics.

Presenter:
Peter Jessup
CEO

Peter Jessup has 30 years 
of experience in executive 
procurement, project 
procurement and project 
management roles for major EPC companies, 
executing complex projects, focused on effective 
project execution, innovative strategies, strategic 
supplier relationships and leading successful 
change management. A former Executive Director 
of the EIC, Peter is a Member of Chartered 
Institute Purchase & Supply, and Fellow of the 
International Institute of Advanced Purchase & 
Supply. He is the author of the “Guiding Principles 
for Engaging Total Contribution of Suppliers”, 
focused on cost reduction and improving 
performance in the Supply Chain. Peter has 
participated extensively in oil and gas industry 
initiatives with UK government and oil companies, 
also holding Executive Directorships in Pan 
industry companies.

10:25 – 10:45

Proactive Change LLC (repeat)

Theater 2: Elm Room

Oil and Gas Supply Chain: “The 
New Reality” Workshop
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12:00 – 12.30

KBR is a global provider of differentiated 
professional services and technologies across the 
asset and program life cycle within the Government 
Services and Hydrocarbons sectors. KBR employs 
approximately 34,000 people worldwide (including 
our joint ventures), with customers in more than 80 
countries, and operations in 40 countries, across 
three synergistic global businesses:

• Government Services, serving government 
customers globally, including capabilities that 
cover the full life-cycle of defense, space, 
aviation and other government programs and 
missions from research and development, 
through systems engineering, test and 
evaluation, program management, to operations, 
maintenance, and field logistics

• Technology & Consulting, including proprietary 
technology focused on the monetization of 
hydrocarbons (especially natural gas and natural 
gas liquids) in ethylene and petrochemicals; 
ammonia, nitric acid and fertilizers; oil refining; 
gasification; oil and gas consulting; integrity 
management; naval architecture and proprietary 
hulls; and downstream consulting

• Engineering & Construction, including onshore 
oil and gas; LNG (liquefaction and regasification)/
GTL; oil refining; petrochemicals; chemicals; 
fertilizers; differentiated EPC; maintenance 
services (Brown & Root Industrial Services); 
offshore oil and gas (shallow water, deepwater, 
subsea); floating solutions (FPU, FPSO, FLNG 
and FSRU); and program management

KBR is proud to work with its customers across the 
globe to provide technology, value-added services, 
integrated EPC delivery and long term operations 
and maintenance services to ensure consistent 
delivery with predictable results. At KBR, We Deliver.

Presenter:
Carsten Bernstiel 
Vice President Procurement  
& Materials

Carsten Bernstiel is Vice 
President Procurement 
& Materials with KBR in 
Houston. In this function, he is responsible for the 
global procurement strategy of KBR in terms of 
processes, tools and strategic sourcing. Carsten 
also runs the Houston Procurement & Materials 
Operation. Before he joined KBR in 2014, he 
used to work 16 years for ThyssenKrupp Uhde, 
a German engineering company, in various 
Procurement roles. He started his career in the 
GEA Group in R&D and sales. Carsten holds 
a degree in Mechanical Engineering of Ruhr 
University of Bochum, Germany. He is member of 
the CPO Advisory Board of the ISM Houston and 
a member of the Cullen College Dean’s Leadership 
Board.

12:30 – 13.00

KBR (Repeat)

Theater 2: Elm Room
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At Wood Group, his responsibilities cover global 
business development for the Offshore business 
unit which includes the development of strategic 
marketing plans, project specific pursuit and 
capture strategies, booking and sales forecasts, 
and management of department budget. Chris 
manages a team of 8 business development 
professionals in Norway, UK, Malaysia and USA.

Chris is a member of ASME and SPE and sits 
on several advisory boards for upstream industry 
conferences. Chris received his Bachelor of 
Science, Civil Engineering at Texas A&M University 
in 1980.

13.45 – 14.15

Wood Group (repeat)

14.30 – 15.00

SBM Offshore provides floating production 
solutions to the offshore energy industry, over 
the full product life-cycle. The company is market 
leading in leased floating production systems 
with multiple units currently in operation and has 
unrivalled operational experience in this field. The 
company’s main activities are the design, supply, 
installation, operation and the life extension of 
floating production, storage and offloading (FPSO) 
vessels. These are either owned and operated by 
SBM Offshore and leased to its clients or supplied 
on a turnkey sale basis.

13.15 – 13.45

Wood Group is an international energy services 
company with around US$5bn sales and operating 
in more than 40 countries. The Group designs, 
modifies, constructs and operates industrial 
facilities mainly for the oil and gas sector, right 
across the asset life cycle. We enhance this with 
a wide range of specialist technical solutions 
including our world leading subsea, automation 
and integrity solutions. Our real differentiator is 
our range of services, the quality of our delivery, 
the passion of our people, our culture and values. 
We are extending the scale and scope of our 
core services into adjacent industries. Specialties 
include engineering, project management, 
construction management, procurement, 
production support, maintenance management, 
power generation, offshore, onshore, oil sands, 
pipeline, refining and chemicals, industrial, 
automation and control, LNG, gas turbines, and 
renewable energy. 

Presenter: 
Chris Barton 
Senior Vice President, Global 
Offshore Business Development 

Chris has upstream oil and 
gas industry experience 
spanning more than 35 years - from field 
engineering to executive level management. His 
experience covers all aspects of the upstream 
industry including business acquisition, business 
development, marketing and sales, EPC 
project management and engineering, bidding 
and estimating, offshore operations, platform 
fabrication and installation, business-to-business 
publishing, and development and management of 
industry events. 

Company Presentations
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Theater 2: Elm Room

Presenters: 
Laurinda Tseng 
Head of Supply Chain

Laurinda Tseng is the Supply 
Chain Manager of SBM 
Offshore USA based in 
Houston, TX. Since joining SBM in 
2005, her responsibilities grew from logistics and 
expediting management to the overall supply chain 
management for all projects executed through 
the Houston Regional Center. Projects executed 
range from full FPSO conversion and upgrade, 
semi and tlp, buoys, operational support, and 
decommissioning. Her mission is to continue to 
mentor and supports a spectrum of supply chain 
activities within her organization from vendor 
relations & selections, process improvement, trade 
compliance to name a few.  

She earned her Bachelor’s Degree from the 
University of California at Davis in Managerial 
Economics and a Masters of Business 
Administration from the University of Houston. She 
is an active member with the Construction Industry 
Institute (CII) and co-Chair on RT344 “Improved 
Integration of the Supply Chain in Materials 
Planning and Work Packaging”.

Kevin Ahern 
HSSE/Quality/Regulatory 
Manager 

Kevin Ahern is the HSSE/
Quality/Regulatory Manager 
of SBM Offshore USA 
based in Houston, TX. He has more than 
than 34 years of experience in the Middle 
East, North Africa, Asia Pacific and Europe in 
quality management and welding engineering, 
and executing EPCI projects in the oil and gas 
industry. Developed and instituted the vision and 
strategy for quality management throughout the 
company based on standard global procedures to 
facilitate a best practice(s) and common approach 
company wide.

Achievements:

• Instituted a rigorous vendor management on 
all engineering packages; developed in-house 
inspectors to be assigned to vendor premises 
throughout Europe, Middle East and Asia 
Pacific.

• Introduced Risk Based Quality plans, cost of 
quality, statistical data analysis and root cause 
analysis to drive performance quality.

• Received on behalf of the company three 
Quality Awards in 1994, 1998 and 2011.

15.00 – 15.30

SBM Offshore (repeat)
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Exhibitors and Sponsors

3W Networks EXHIBITOR

Office 23, High Bay Building
Dubai Silicon Oasis
Dubai, United Arab Emirates

Walid Gamali, CEO
walid.gamali@3wnetworks.com
Tel: +971 4 3267744 
Fax: +971 4 3267755
www.3wnetworks.com

 

3W Networks is world class Telecoms and Security 
Systems Integrator operating in the Middle East, 
Africa and Asia Pacific regions. The focus of 3W 
Networks is to provide integrated communication 
solutions to oil and gas, power utilities, telecom 
operators, transport and infrastructure sectors. The 
company offers its clients a comprehensive range 
of complete turnkey and fully integrated solutions 
to suit any application involving telecommunication, 
radio, voice and data, safety, security and fiber 
optics.

Airgas,  
an Air Liquide company 

Airgas, an Air Liquide Company
259 North Radnor-Chester Road  
Suite 100
Radnor, PA 19087-5283
Tel: +1 800 255 2165
Fax: +1 610 687 6932
www.airgas.com

Airgas, an Air Liquide company, is a leading single-
source supplier of gases, welding equipment and 
supplies, and safety products. 

With more than one million customers, Airgas 
excels at providing customers, large and small, 
with the following:

Airgas network is comprised of more than 950 
retail locations as well as cylinder fill plants, gas 
production facilities, specialty gas laboratories and 
regional distribution centers. 

Airgas is your one-stop shop for specialty 
and industrial gases, welding hardgoods and 
equipment, and safety products, including PPE. In 
addition, we offer innovative value-added services 
for upstream operations such as supply chain 
services, training and equipment rental to optimize 
your performance and service quality whilst 
minimizing complexity and risk, throughout Air 
Liquide numerous worldwide locations.

At Airgas, the quality of our services and the safety with 
which we deliver them drive everything we do. This is 
why we ensure we comply with the highest offshore 
quality and safety standards (DNV, ISO, ABS, IMCA).

Exhibitors and Sponsors

EXHIBITOR

• Industrial, medical 
and specialty gases

• Welding equipment 
and supplies

• Safety products

• Atmospheric gases

• Carbon dioxide  

• Dry Ice

• Nitrous Oxide

• Refrigerants

• Ammonia

• Process chemicals
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AVEVA

High Cross
Madingley Road
Cambridge
CB3 0HB
United Kingdom

Emon Zaman, Head of Global Accounts
Emon.zaman@aveva.com
Tel: +1 713 977 1225
Mobile: +1 832 782 2581
www.aveva.com 

AVEVA is the world’s leading engineering, design 
and information management software provider 
to the process, plant and marine industries. For 
more than 50 years, AVEVA has delivered mission-
critical software solutions to some of the world’s 
biggest owner operators, engineering contractors 
and shipbuilders around the world. For further 
information, please visit www.aveva.com.       

Burckhardt Compression 
(US) Inc

19750 FM 362 Road
Waller, Texas 77484 
USA
Jay T. Hedlund
North America Market & Applications Manager
jay.hedlund@burckhardtcompression.com
Tel.+1 936-463-6912, 
Mobile +1 346-212-4465
www.burckhardtcompression.com 

Burckhardt Compression is the worldwide market 
leader for reciprocating compressors systems. 
As single manufacturer and service provider 
that covers a complete range of reciprocating 
compressor technologies and services, its 
customized compressor systems are used in the 
upstream oil and gas, gas transport and storage, 
refinery, chemical, petrochemical and industrial 
gas sectors. Burckhardt Compression’s leading 
technology, high-quality compressor components 
and the full range of services help customers to 
minimize life cycle costs of their reciprocating 
compressor systems around the world. Since 1844 
its highly skilled workforce has crafted superior 
solutions and set the benchmark in the gas 
compression industry. Burckhardt Compression 
is committed to becoming your first choice 
manufacturer for the most challenging reciprocating 
compressor applications.

EXHIBITOR EXHIBITOR
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International Paint LLC 

6001 Antoine Drive
Houston, Texas 77091
USA

Arati Gandhi 
Marketing Support Specialist - Communications
PC Marketing North America
arati.gandhi@akzonobel.com
Tel: +1 713 684 5818
Mobile: +1 713 806 1972 
www.international-pc.com/northamerica

International® and Devoe® High Performance Coatings 
are brands of AkzoNobel; a global manufacturer of 
corrosion resistant coatings, linings and fire protection 
products. Along with trusted product lines Enviroline® 
and Ceilcote®, we offer an extensive, robust portfolio 
of high performance and high-quality finishes to 
industries and consumers worldwide. Working within 
the oil and gas, chemical processing, infrastructure, 
power, rail and mining industries, our products deliver 
market solutions through environmentally sound and 
sustainable products.

MICROPACK Detection  
(Americas) Inc. 

1227 Lakecrest Court
Fort Collins, Colorado 80526
USA

For flame detection sales contact:  
adrianlloyd@micropackamericas.
com
For HazMap 3D and fire and gas consultancy contact: 
jimscoggins@micropackamericas.com
www.micropackamericas.com 

Micropack is a manufacturer of advanced image 
recognition flame detectors for the high hazard oil 
and gas industries and specialist consultants in fire 
and gas detection design. We offer a sophisticated 
3D fire and gas mapping software product, HazMap 
3D, that relies on our extensive 30-year history in fire 
and gas detection design and mapping.

PJ Valves

10 Merchant Drive
Mead Lane
Hertford
Hertfordshire SG13 7BH
United Kingdom

Kevin Schumacker, Business Development Manager
kschumacker@pjvalves.com
Tel: +1 713 730 3398
www.pjvalves.co.uk

PJ Pipe and Valves specialize in the distribution and 
manufacture of project specific pipe, valves and 
fittings (PVF). Our project teams understand client 
specifications and quality material requirements. Our 
valve manufacturing facilities in Italy and India enable 
us be flexible and competitive for our client projects. 

Raytec Systems Inc. 

800-300 Terry Fox Drive
Ottawa, Ontario K2K 0E3
Canada

ushazsales@raytecled.com
Tel: +1 613 270 9990
Fax: +1 613 599 5006
www.rayteccctv.com 

Leading hazardous area lighting manufacturer Raytec 
deliver class leading performance and reliability with 
their SPARTAN range of LED luminaires for hazardous 
environments. Available for Zone 1, Zone 2 and 
Industrial applications, all Raytec hazardous area 
products are designed and manufactured in the UK, 
are ATEX and IEC Ex approved and come with a 5 
year warranty. A unique modular design provides 
huge maintenance savings, while all SPARTAN 
luminaires are available with emergency battery 
backup. With a full range of LED luminaires, Raytec 
have a solution for any application.

Exhibitors and Sponsors

EXHIBITOR EXHIBITOR

EXHIBITOR
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WEG Electric Corp 

WEG Electric Corp
6655 Sugarloaf Parkway
Duluth, GA 30097
United States
www.weg.net/us
Tel: + 1 800 275 4934

Founded in 1961, WEG has grown into a 
global solutions provider of industrial electrical 
technologies. WEG is the largest industrial electric 
motor manufacturer in the Americas and one of 
the largest manufacturers of electric motors in the 
world producing more than 10 million units annually. 
Committed to growth on a global scale, WEG 
continually invests in state-of-the-art manufacturing 
facilities and processes, and the development of 
new and improved industrial electrical solutions. 
WEG offers a diverse and integrated product line 
that includes motors, drives, controls, transformers, 
and generators. WEG has committed to an R&D 
investment of 3% of annual global sales.

Sonardyne Inc

8280 Willow Place Drive North
Suite 130
Houston, Texas 77070
USA

Ralph Gall, Technical Sales Manager
Ralph.gall@sonardyne.com
Tel: +1 281 720 0722
Mobile: +1 832 859 0176
www.sonardyne.com 

Sonardyne is a UK based, privately-owned, 
subsea technology company. From our origins 
in the North Sea in the early 1970’s, innovation 
and performance has maintained our reputation 
for technical leadership. Today we have an 
unrivalled portfolio of acoustic and non-acoustic 
technologies for use in the most challenging 
marine environments. In just a few short years the 
company’s core expertise of underwater acoustic 
systems has grown through our research and 
development programs to include sonar imaging, 
optical communications and inertial navigation 
technologies.

Applications for the company’s products are 
found within the offshore oil and gas, ocean 
scientific, and maritime security industries and 
include; oilfield construction, deep water survey, 
integrity monitoring, vessel positioning, reservoir 
surveillance, vessel positioning, vehicle tracking, 
autonomous data harvesting, emergency BOP 
control and wellhead logging.

EXHIBITOREXHIBITOR
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About the EIC

Established in 1943, the EIC is the leading trade 
association for companies working in the global 
energy industries. Our member companies, who 
supply goods and services across the oil and 
gas, power, nuclear and renewable sectors, have 
the experience and expertise that operators and 
contractors require. 

As a not-for-profit organisation with offices 
in key international locations, the EIC’s role 
is to help members maximise commercial 
opportunities worldwide. 

We do this in a variety of ways from 
providing detailed project information and 
regional market insight; to showcasing 
specialist skills and connecting suppliers 
with buyers; through to running tailored 
events and training courses that inform  
and engage the industry. 

The services we offer play an important part 
in supporting over 600 member companies 
to do business in a competitive marketplace.

The EIC
89 Albert Embankment
London, SE1 7TP
Tel +44 (0)20 7091 8600
info@the-eic.com
www.the-eic.com

 @TheEICEnergy #EICConnect

 Energy Industries Council (EIC)
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